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Success in real estate requires an independent
spirit and the creative ingenuity to navigate
the quickly changing terrain of the housing
market. Tomer Hatuka has harnessed both of
these abilities, building his career on his own
terms and opening his own brokerage, Hatuka
Properties, in Forest Hills, New York. Opened
in 2007, the brokerage has exclusive contracts
with apartment buildings in Manhattan, Forest
Hills, Rego Park, Kew Gardens, and Flushing,
as well as an extensive referral base with
traditional sales. His pragmatic, open
approach instills confidence in both corporate
and individual clients and has secured him top
numbers in Forest Hills/Rego Park area.

Tomer has never been afraid to go it alone. At
just twenty years old, he moved from Israel to
the United States on his own. “I moved here
by myself and most of my family is still in
Israel and Europe,” he says. “My father owns
an independent company in Israel that imports
fashion goods from Italy, and both of my
grandfathers fought in the resistance for an
independent Israeli state with organizations
such as “Lehi” and “Hagana.” They are all
fighters and like them I wanted to build my
business under my own name. Yes, it may
take longer and be more difficult to compete
with the big names, but when you look back
and see what you have created, it’s much
more rewarding.”

It was this drive that led him to creative
solutions and innovative methods. Hoping to
build a new market, when he started working
in real estate back in 2004 he focused on
Manhattan’s financial district building, a
new vibrant community there. “I had started
to gain notice when I secured a few exclusive
accounts with private landlords for their
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buildings in Manhattan,” he explains. “No
one knew who I was, I was new, and here I
was with prime real estate under my name. I
was getting offers from brokers and
franchises from all over New York City, but
I like to do things my own way and decided
on opening a real estate brokerage company
under Hatuka Properties, Inc.”

He moved to Forest Hills, to replicate the
same success he found in Manhattan but still
kept a strong referral base in for real estate
transactions in Manhattan “I saw tremendous
potential here,” he says. “The prices are
lower than in the Manhattan and you can get
much more space for your money,
immediately I saw the big potential in
bringing young professionals and starting
families from Manhattan to the Forest
Hills/Rego Park/Kew Gardens areas.” He
secured his first big account for a 178 unit
building in Rego Park in 2007, and since
then his track record has spoken for itself and
he now holds contracts with several
buildings in Forest Hills, Rego Park, Kew
Gardens, Flushing & Manhattan totaling
about 700 units and growing.

In order to keep these apartments moving
and the buildings filled, he takes a holistic
approach to the building. “I offer something
that many people don’t do,” he says. “When
I get a listing for a building I don’t simply list
it online and keep moving. I come in and take
a look. If there’s anything that needs to be
changed, if its minor construction, fixing the
hallways or improvements to the units, I’ll
offer those suggestions to the owner. My
consultation is built in to my exclusivity. I
look at these as if they were my own
properties and whatever I list I want it to be

a good reflection on my name as well as the
landlord’s name.” Though this method takes
more time at the beginning and is more hands
on than most, it leads to long-term returns
and a great rapport with building owners as
well as private owners.

Tomer offers this same hands-on approach to
his individual clients. “I’m very personal
with individual buyers and sellers,” he says.
“I sit down with the homeowner/sellers and
explain what needs to be done. Instead of
undeserved compliments on the state of the
house, I know how to turn a minus into a
plus. I’ll help them identify a few small
investments and improvements they can
make to show the house to its full potential.”

With expertise with a full range of
properties, including co-ops and condos, his
consultation can make the difference in
moving the property quickly, and as an
Accredited Buyer’s Representative (ABR)
he works hard to ensure his buyer clients get
the best deal possible at the end of the day.
His honesty and openness are reflected in the
large number of referrals that flow through
Tomer’s office every day.

It is important to Tomer for this openness to
permeate every aspect of the business. His
brokerage operates cooperatively with each
agent handling their own account and
helping each other rather than competing
aggressively for listings. Fostering this
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atmosphere is made easier by the fact that
Tomer hopes to truly make his brokerage a
family business. “Right now we have an
agent specializing in Flushing, my wife Tali
Hatuka manages listings in Forest Hills,
Rego Park and Kew Gardens and another
agent has Manhattan,” he explains. “I want to
expand into new regions and branch out into
commercial real estate, investment properties
and vacation homes. I’m hoping to bring my

brother on soon. We’re very close and
working with him is like having another guy
just like me.” With his brother on board he
can trust that his same vision will be
replicated in new satellite offices where the
Hatuka name will be well represented. With
a sharp eye on new possibilities, and a
sterling reputation, Tomer is building a
legacy for his family that will continue to
flourish in New York.

For more information about Tomer Hatuka,
visit www.hatukaproperties.com
call 718-261-3725 or
e-mail info@hatukaproperties.com
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